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Disclaimer

Save to the extent required by law, neither Hikma Pharmaceuticals PLC nor any of its affiliates (Hikma), nor any other party, is under any duty to update or inform you of any changes to such
information. In particular, it should be noted that the financial information relating to Hikma contained in this document may not have been audited and in some cases is based on management information
and estimates.

No reliance may be placed for any purposes whatsoever on the information contained in this document or on its completeness. No representation or warranty, express or implied, is given by or on behalf
of Hikma or its directors, officers or employees, advisors or any other person as to the accuracy or completeness of the information or opinions contained in this document and no liability whatsoever is
accepted for any such information or opinions or any use which may be made of them.

Certain statements in this presentation, are forward-looking statements, including under the US federal securities laws, including the Private Securities Litigation Reform Act of 1995. By their nature,
forward-looking statements involve a number of risks, uncertainties and assumptions that could cause actual results or events to differ materially from those expressed or implied by the forward-looking
statements. These risks, uncertainties and assumptions could adversely affect the outcome and financial effects of the plans and events described herein. Any forward-looking statements made by or on
behalf of Hikma speak only as of the date they are made and are based upon the knowledge and information available to the directors on the date of this presentation.

Forward-looking statements contained in this presentation regarding past trends or activities should not be taken as a representation that such trends or activities will continue in the future. Hikma does not
undertake any obligation to update or revise any forward-looking statements, whether as a result of new information, future events or otherwise. You should not place undue reliance on forward-looking
statements, which speak as only of the date of this presentation.

By participating in, listening to or accessing this document or by accepting any copy of this document, you agree to be bound by the foregoing limitations.

All names, logos, and trademarks are properties of their respective owners and are used for identification purposes only.



How does Hikma look today
Strong foundation to deliver long-term sustainable growth

High-performing US Gx e . Leading Injectables business
>fourfold increase in core operating /‘z‘ % Broad portfolio and high-quality, flexible
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profit since Roxane acquisition in 2016 3 s | ,&/ manufacturing
LN S A % MENA Leadership
[\/| i |=| | Tiered strategy in Branded delivering results
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Financial flexibility Iﬁ @ A diversified business

Strong balance sheet firepower * la A strong and diversified foundation to build
on




Delivering strong organic growth while maintaining low leverage

Core revenue

Core EBITDA

Leverage

(millions)
+7% CAGR

$2,341
$2,203

$2,076

2017 2018 2019 2020
mmmmm Core revenue — s=@=== growth

Key growth factors

¢ Performance driven by organic growth

¢ Growth in recent years has been driven
by increased demand for our in-market products
and new product launches

(millions)
+13% CAGR
$674

$593

2017 2018 2019 2020
mmmmm Core EBITDA  ==@== Core EBITDA margin

Strong EBITDA

¢ Delivered a strong improvement in EBITDA and
EBITDA margins

(millions)
$605
$546

2017 2018 2019 2020
mmmmm Net debt  ==@== Net debt/core EBITDA (x)

Strong balance sheet and cash generation

¢ Consistently generated strong cash flow and
maintained low level of leverage

¢ 2020 saw buy back of shares from strategic
shareholder - Bl



Positioning Hikma for long-term success

*

| 1

| 2024 and beyond + Ensuring timely execution of in-house and BD pipeline

I L : « Establishing a best-in-class commercial platform to support
I Driving sustainable / specialty and biosimilars

: long-term growth — « Building adjacencies such as a compounding portfolio

I —] «  Topping up growth by leveraging capacity with CMO business
|

[ ) ——1

I 2021-2023 ] * Focussing on opportunities with barriers to entry

I Investing in new — * Maximising current portfolio

! 444 and differentiated + Adding unique products through BD (Speciality, Biosimilars)
: opportunities « Investing in advanced technologies and leveraging capacity
1 —1 + Building on culture of progress and belonging

I —— 1

: 20182020 —

: Strengthened the 1 » Established group strategy focused on maximising potential
I foundation of our —] « Enhanced Generics margins to market-leading levels

: business

1

Underpinning all of this is our focus on people, quality and impact on environment and society



Injectables




Our Injectables business today
Top 3 US operator with strong growth in Europe and MENA

2020
Injectables

2020 revenue:
$977 million

2020
core operating profit:
$377 million

2020

core operating margin:

38.6%

Top 2 generic Injectables
manufacturer by volume in the US

5 manufacturing sites
around the world

3 core
geographies

e
@

1 billion units of annual
Injectables manufacturing capacity

2021
Injectables
Guidance

Mid-single digit
revenue growth

37% to 38%
core operating
margin



Leveraging our injectables expertise to grow the business

Leveraging
Hikma’s quality
and commercial
strengths to tap
into adjacent

Expanding our
markets

pipeline through
inhouse BD
opportunities

Integrating
Custopharm |
acquisition® |
to strengthen |
product portfolio, | Complex

Diversifying
customer base
and enhancing

Investing in R&D
customer pipeline and

to deliver 10%
of revenue

Investing in our
capacity and

Injectables

relationships R&D capabilities

capabilities by 2023

Biosimilars

Distinguished
BD deals

expanding our | from new launches

1 Subject to FTC approval

Hikma Pharmaceuticals PLC 8



Executing our biosimilar strategy
Building a synergistic portfolio in the US

Expanding our pipeline through inhouse R&D and BD opportunities

Building a portfolio of highly complementary biosimilar products
in the US through partnerships

** BIO-THERA

/)) Stelara

(ustekinumab)

Market size of $10 billion?

GEDEON RICHTER

PO o @
Yerolla XGEVA

enosumab (denosumab)injection

Combined market size of $4 billion?

1 IQVIA MAT October 2021

Hikma Pharmaceuticals PLC




503B Sterile Compounding

An important new adjacency

Leveraging Hikma’s expertise, commercial strength and reputation for quality and reliability

Pharmacists, physicians & nurses
want and need medicines in
ready-to-administer formats

Hikma Pharmaceuticals PLC

503B est. Hospital
available market?

[ $2.3-$4.6B+ |
' Currently :
insourced

Current market estimate opportunity
for growth as hospitals further shift
to an outsourcing model

There is a need from Hikma’s
existing hospital customers

1 FDA Compounding Quality Center of Excellence 2021 Virtual Conference: Culture of Quality

Why a Hikma
opportunity?

—_

We have the competitive
advantage

Strong understanding of cGMP

Manufacturing efficiency and
optimization

Access to key ingredients, finished
product and other materials

Commercial infrastructure already in
place: Sales, Marketing, Contracting

Financial strength and ability to scale
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Our Generics business today
Top 10 player with a diversified portfolio

2020 | 2021
Generics Top 10 generic non-injectable Generics
SE8]  manufacturer in the U.S.2 Guidance
2020 revenue:
G Differentiated generics and specialty .
$744 million é brands driving significant value Revenue in the
range of
2020 Nt
. . - _ N $810 million to
core operatl_ng profit: £21 Customer-and patient-centricity are $830 million
$161 million == | critical toward achieving our strategic
2]  ambitions
. 2020 ljpper egd of
core operating margin: /I >fourfold increase in core operating E 22% to 24% core
Aill profit since Roxane acquisition in 2016 operating margin

21.6%




Investing in our Generics business
Ensuring growth in a competitive market

Building on our
strong base

Specialty
BD/CMO

Pipeline

to drive long-term
Base Business grOWth and
diversification

A

Protect the base
and enhance the
pipeline

®

Building out
specialty
portfolio

Continued focus on improving the bottom
line through operational efficiencies

Focus on product selection through
internal R&D and BD to offset industry
price erosion

Build up generic respiratory portfolio

Ensure successful development and
commercial execution for current
products

Expand Hikma Specialty portfolio of
marketed products through licensing and
product acquisitions

13



Growing our Specialty business
Diversifying our portfolio to ensure long-term growth

. Specialty products will become an increasingly large contributor to sales
i as we continue to partner, develop products in house, and invest in our
- - commercial infrastructure

Hikma Specialty portfolio

Commercial Pipeline

Call points: Primary Care Allergy / ENT ‘ Community Health Call points: Primary Care Allergy / ENT Community Health
T Ryaltris 2

'Mltlgare Q e/ . A

colchicine) 06 mg capsules

—

(tobra dexameths
TobraDex'ST ™

& Kloxxado. ooneHc)
nasal spray 8 mg

Addiction Therapy
Services (ATS)

and mometasone furoate)

Epinephrine
Unit-dose nasal spray

Bilastine
Tablets
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Our Branded business today

2020 o 20

Branded > Fifth largest pharmaceutical Branded
v company in MENA Guidance
2020 revenue: !| 1 1 ] 23 manufacturing sites
$613 million BEEH|  across the region
2020 Mid-single digit
: . 18 markets
core operating proflt. revenue growth
$126 million n tant
ﬁﬁﬁ 5,700 employees, including over 2,000 In COnSian
2020 1] in sales and marketing . currency
i core operating margin: / ) )
: 20.6% (™ Broad portfolio of branded generic and
' o [( - in-licenced products covering a range of
J therapeutic areas

Hikma Pharmaceuticals PLC



Delivering growth in Branded through a focused strategy

Strategy

Tiering the markets

&

Opportunity

Continued expansion of our Tier 1 markets and
development of our Tier 2 and 3 markets

: Focus R&D and partnership opportunities on high

Focus on key therapeutic areas J value TAs, such as CNS, cardiovascular and
diabetes
H
=

Leverading our partner of choice status pY: Expand existing partnerships and seek new opportunities
ging P v to bring innovative patented products to our customers
N
7
. @ Be the high-quality sales force in the region by

Focused commercial excellence A leveraging our global expertise in local markets

N
. . . ' Continue to invest in our local
High quality manufacturing ““

Hikma Pharmaceuticals PLC

manufacturing

17






Our Pipeline is key to our future growth
Key focus areas for the upcoming years

Group pipeline of 282 molecules?

Filed ~2‘

161 products /{V @ Biosimilars

@ More complex/specialty products

@ Co-development opportunities

84 17 60

Branded Generics Injectables @ 'ncreased complexity

Injectables
(drug/device combinations)
@ High entry barriers:

C differentiated SODs, liquids, HCOs, REMS

el @ Branded/specialty products:
505b2s and NDAs

Development

121 products

47 21 53 Specialty therapeutic areas with
(4 high unmet needs

Branded Generics Injectables Utilize Hikma Chemicals:

patented APIs, hard to source API

1 Pipeline as at January 2022

Hikma Pharmaceuticals PLC



A strong investment case
Platform for future growth and a track record of success

. Excellentfinancial | = Aclear ambition
Asolid platform disciplinewitha ~ tostrengthenour = Aproventrack
for growth across ~ strongbalance = business through = record of delivering
all three sheet and portfolio value for
businesses . . robustcash /. diversificationand . :  Shareholders
" genera tion differentiation

Underlying this is our commitment to act responsibly, by advancing health and
wellbeing, empowering our people, protecting the environment and building trust
through quality in everything we do

Hikma Pharmaceuticals PLC



